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Experience you can count on

15 years in business

Member of NAR,CAR,OCAR

Epro Certified -Internet Savvy
Premium service at discounted rates
Friendly, timely and courteous service
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Our Discussion Flow!

Section 1
1 About Me
2 Testimonies

Section 2
A Our Marketing Plan
B Our Pricing Plan

Let’'s Begin
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Peggy has over 20 years Sales and Entreprenuerial experience.
In addition, Peggy buys, sells and does extensive remodeling on
her own properties. Starting her Real Estate early on, she came on
board with Coldwell Banker Realtors, a brand name known the world
over. She quickly became a top producer and a significant force
within the Real Estate community in a very short time. After years
of working for Coldwell Banker, a huge corporation, she decided that
she could best serve her clients by going back to basics by starting
her own company to better serve her clients and save them money.
Her dream became a reality with Pacific Cove Realty and Loan. She
now has the ability to oversee the high degree of customer service
she demands for her clients. She goes the extra mile for her clients
supplying them with the best service possible while saving their hard
earned money and time. Peggy has won numerous prestigeous awards
with Coldwell Banker and through her associations ie: Homegain's
Top Producer award for 2006.

She is constantly advancing her education with designations such as
E-pro , VIP,luxury home specialist,marketing specialist,divorce specialist
and more. With membership in NAR,SOCALMLS,CAR,you are
always in supportive hands.She is also certified by Homegain,Lending tree,
Costco,Real Estate.com,Realtor.com,Coldwell Banker,Century 21, just to

name a few. Peggy's experience will make a differance for you and your family.
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Testimonies

What My Clients Have To Say

“The thing we really loved about Peggy was her
friendliness and the way she explained everything to
us along the way. She got top dollar for our house more
than any one else in our neighborhood. She conducted
everything so professionally and FAST! We highly recommend her
. She's the best!”

“Peggy helped us through a very emotional move from
Costa Mesa, Ca to Las Vegas, NV. We could not have
done it without her. She has become a part of our family.

In a world where there is so much deception it's wonderful
to have your faith restored! She went above and beyond for us.
We can never thank her enough!”

Wow, Two weeks on the market and SOLD. | was amazed at the ease and speed of my home sale.

Proven Experience You Can CouniOn!
W
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Aboui The MLS (Multiple Listing Serwce)

Helping YouTo Understand lfs Role
In Selling Your Home!

Real Estate Companies Join The MLS Board
Why?e To dllow agents from other companies the opportunity tosell
their listings.

MLS Companies Cooperate With Each Other
This means any Realtor on the board will be able to show your
home to theirbuyers.

How We Reach MLS Agents

Whenwe get into our marketing plan for your home, we'll show
you how we get MLS agents excited about your home.

So You Have Me, My Company & All MLS Realfors Working For You!
— —
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Curb Appeal: Bringif to the best
appedrance possible.

Driveway: Fix needed repairs, wash it or
cleanit.

Roof: How is the condition®
Mailbox: Make it attractive.

Front Door: Must be in the best shape
possible.

Windows: Clean and crack free@
Exterior Paint: How is the condition®
Garage Door: How is the condition?

Front, Side & Back Yards: Must be in the
bestshape.

Your Cars: If not in good shape,
remove them from driveway for
showings.

Front Entry: Clean & free of clutter

S BN
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21 Tlps For Home Selling Success!
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21

Closets & Rooms: Remove as much
clothing and furniture cs possible.

Carpet: Must be clean.

Door Leading to Garage: Hove door
unlocked and garage clean.

Interior Paint: Must be in the best shape
possible.

Light Bulbs: Make sure all work.

Furnace & Air Conditioner: Clean them up
andcworking good.

Home Clutter: Eliminate it.
Kitchen: Clean and bright at all fimes.

Baths & Bedrooms & Pool: Clean and bright
at all times.

Home Smell: Must be fresh. If vou smoke..
use air freshener.
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The 12 Beneflis

Of Having Me Represent You To Sell Your Home!

1 Identify Your Selling Goals! 7  Qualify The Buyer!

2  Aftract More Buyers! 8 Negotiate With The Buyer!

3  Market “Inside-Home" Effectively! 9  Assist The Buyer With Financing!
4 Market “Outside-Home" Effectively! 10 Keep The Buyer After The Sale!

5 Reach Buyers Through The MLS! 11 Stay Informed At All Times!

& Reach Buyers Through The Internet! 12 Determine The Best Asking Price!

Selling Your Home Is So Important That It Deserves A Thorough
Review Before You Select A Reaitor!

— e
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Benefit #3
Helping You to Market the “Inside Home”

Effectively

Time-Tested and Proven...

Showing STRATEGIES to cause a buyer to take notfice when viewing your
homel

GOOD Features Highlighted...

How e Throughin-home DISPLAY BROCHURES providing a feature
summary of your home.

IY'sinThe SMALL DETAILS That Your Home Is Noticed And Remembered!

eSS
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Helping You Make Your Home More
Atiractive to Buyers

Through My Experience...

| know the reasons why people buy and, more importantly, do NOT buy
homes!

For Example...

hMost buyers are concerned about having enocugh space to place their
furniture in the family room.

Yet manysellers have so much furniture in the family room that it fends to
make it look smaller and unsatisfactory, tuming cway an othenwise
interested buyer.

Can YOU See That Kind Of Thing Happening?

—_— %
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There’§ MORE to Selling a Home...

Than Simply Putting A Sign On The Lawn!

Do You Know...
The Average buyerinspects 11 homes before deciding on one 1o
purchase?

This Means...

10 other homes are competing against yours.

The Winner Will Be...

The one who can best bring out the details of a home insuch a way as
to encourage the buyer to MAKE AN OFFER.

But Don’t Worry, We Have A System That Puls The Odds in YOUR FAVOR!

— e



My 21 Proven Tips

For A Quick And Carefree TOP DOLLAR SALE!

| Am Absolutely Determined...

To make sure your home COMPETES SUCCESSFULLY against the
competition.

| Am Absolutely Determined...
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To make sure your home has every possible SALES ADVANTAGE.

A Simple Solution For Success!

Thisis accomplished through asimple 21 POINT CHECKLIST.
It reviews and resolves key buyer sensitive issues when viewing
ahome.

We’li Review This List Later Should You Decide To Hire Me!
- N
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Benefit #3
Helping You to Market the “Inside Home”™

Effectively

Time-Tested and Proven...

Showing STRATEGIES to cause a buyer to take notfice when viewing your
homel

GOOD Features Highlighted...

How e Throughin-home DISPLAY BROCHURES providing a feature
summary of your home.

IY'sinThe SMALL DETAILS That Your Home Is Noticed And Remembered!
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Good Feaiures Are nghllghied...

Within A Feature Summary Brochure!

L

What We Do Together!

We'llmake asummary list outlining all the good featuresin your home.

I'll then make enough copies so buyers can take one home after their
viewing. Why?

Whenbuyers are viewinghomes, they usually do so in groups, up to 11
homes at a time. Since they are viewingso many homes, they may
forget or confuse your features with the features of the other homes.

Canyou see that kind of thinghappeningif feature brochures were
not used?

Feature Brochures CanTip The Odds in YOUR FAVOR!

— e
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Imporfani Features Are Also Highlighted...

Through In-Home Display Cards!

What We Do Together...

We willmake a list highlighting specific features we want the buyer to
notice during a showing-these are featured in the MLS description.

*» MLS agents will bring their buyers to view your home.
But The Problem Is...
Each agent will show your home their own way.

In fact, some agents will not show your home propetly at all!

This Presents Us With A MAJOR PROBLEM!

— e
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We Simply CAN'T Allow Inexperience...

To Cause Us To Lose A Buyer!

| Am Absolutely Determined...

ALLBUYERS be given every opportunity to view your home propetly-we
need to turn on the lights, open the blinds, eliminate clutter, turn on soft
music, remove anything that smell offensive, and stage the home to
show as best as possible. | will work with you o identify what should be
done so your homes shows it's best.
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Helping You to MARKET Your “Outside
Home" Effectively

What You Need To AVOID Is...

OVERESTIMATING the power of open houses and home specific
advertisingl Open housesdon'tsellhouses.

Open Houses...
LESS THAN 5% of homes sell through an open house.

Home Specific Newspaper Advertising...

LESS THAN 3% of homes sell through all the various newspaper
advertising of Realtors.

ButThis DOESN'T Sound Right... Does i1?

—_— %
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Then WHY Are...

Open Houses And Ads Used By Realtors?

Open Houses... Lead Gathering!

Their primary use is to gatherleads, as open house visitors fend fo be
lookers and NOT qudlified buyers. Realtors understand it will take as
long as one year for a few of these leads to become serious qudlified

buyers.

Newspaper Ads... Three Reasons!
1.To buildname recognition for the Redaltor.
2.To gatherleads.

3. To find first-time buyers.

Rather We Employ The MOST EFFECTIVE METHOD... The MLS!
N

%




P Peggy Aldinger
P e Realtor/President CEO

-. ~-F .7 620N C D
ACITIC Cove B s

- Realty & Loan Newport Beach, Ca.92660
1] 714-454-2748
1 | REAL ESTATE
S Gremier S orvice at Discount ' piced :
R — Shik W e 20

Beneﬁf#é
Helping You to Reach Buyers Through MLS

Who Do We Need To Reach FIRST When Selling Your Home?
MLS Realtors!

Why? Because at least one of them will have the buyer who will purchase your
home.

That'swhywe need an MLS Marketing Strategy that causes MLS Realtors to
want to show your home to their buyers!

Understanding The MLS Is CRITICAL ForYour Success!

A A
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Benefit #7
Helping You to Qualify the Buyer

There Are 5 Buyer Types!

1. A never buy buyer.

2. A bargain basement buyer.

3. A notin ahuny buyer.

4. A not prepared but serious buyer.
5

A pre-approved serious qualified buyer.

But We Oniy Wani The 5" Type... A Pre-Approved Serious Quaiified Buyer!
EEn————SBEEEEE==—
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